
The Community Foundation of 
Orange and Sullivan has earned 
the trust of many professional 
advisors throughout Orange, 
Sullivan and beyond. We work to 
enhance the service clients seek 
from you and your firm - always 
respecting and working within 
the relationship you have with 
your clients. We can assist from 
behind the scenes or in a more 
visible role.

There’s so much more we’d like 
you to know. The Community 
Foundation of Orange and 
Sullivan is a convenient, 
professional resource that helps 
you do more for your clients. We 
welcome the opportunity to work 
with you to fulfill your clients’
unique charitable objectives.

To begin the simple process of 
setting up a donor advised fund, 
or for other information contact: 

The Community Foundation of Orange and Sullivan
30 Scott’s Corners Drive, Suite 203, Montgomery, NY 12549  (845) 769-9393  www.cfosny.org

Much charitable giving is done at the end of the year as people begin to realize they 
need to lower their taxes, avoid capital gains, or make the mandatory distribution 
from their private foundation. Establishing a donor advised fund with the 
Community Foundation of Orange and Sullivan is an easy and efficient solution for 
your clients who are facing one or more of these common year-end problems.

Your client just sold a business and is facing a significant increase in taxes.  
A charitable deduction is appealing, but she doesn’t know what to support. 

Solution: Recommend that your client establish a donor advised fund  
through the Community Foundation of Orange and Sullivan. The 
establishing gift will result in an immediate tax deduction, and then she  
can take her time deciding where to make the grant distributions. 

Your client has owned highly appreciated stock for more than a year. He  
wants to give back to the community as well as teach his children about  
the importance of charitable giving.

Solution: Suggest that your client create a donor advised fund with the 
Community Foundation of Orange and Sullivan with a gift of appreciated  
stock. Your client will receive a tax deduction for the fair market value of  
the stock in addition to avoiding the capital gains on its sale. Your client and   
his children can then work together to give the money away to causes that  
are important to them. 

Some advisors are reluctant to talk about charitable giving with their clients and 
may be concerned about appearing to make a value judgement, especially if the 
client has not expressed charitable intentions. However, by not broaching the 
subject, a significant opportunity may be lost for your clients and the community. In 
fact, many individuals expect their professional advisors to bring up the subject if 
appropriate. For a list of suggestions on how to start a conversation about giving 
with your client, please give us a call. 

Elizabeth Rowley
President and CEO 
Elizabeth@cfosny.org
(845) 769- 9393 x1

A charitable
gift unearthed
Gift of Real Estate

Making a charitable gift of real estate through your community foundation can

help you turn your property gains into community good. The value of your real estate

may exceed that of any other asset you own. With the help of your community

foundation, you can use it to ful�ll your charitable interests and receive �nancial and

tax bene�ts.

How it works

• You identify real estate property that you would like to give; an appraisal will help you
establish its estimated market value.

• We assess the real estate for compliance with our acceptance policies and gather
appropriate documentation.

• Your gift can be placed in any of our charitable funds. For example, you can use your
gift to create a Donor Advised Fund in your name, in the name of your family or
business, or in honor of any person or organization you choose. You can then stay
involved in recommending uses of the fund.

• Your gift quali�es for a tax deduction based on its full market value; you avoid the
capital gains tax that would otherwise arise from the sale of the property.

• With gifts of real estate, your property gains translate into community impact, so you
get a more rewarding return on a major asset.

• We handle all the administrative details.

• Your gift can be placed into an endowment that is invested over time. Earnings from your
fund are used to make grants addressing community needs. Your gift—and all future
earnings from your gift—is a permanent source of community capital, helping to do good
work forever.
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TOOLS FOR GIVING

Real charitable value
Sandra and Cli� Stewart owned
a summer home and had no
heirs interested in inheriting it.
At �rst, the Stewarts planned to
sell the home and give the
proceeds to charity. But after
talking with their local community
foundation, they realized that
giving the home directly to the
foundation would create the
biggest, most e�ective gift, while
providing the greatest bene�ts
to them as donors. “It was a
great option—we could give
our house to charity through the
foundation and start any type of
fund, not to mention the tax
bene�ts,” says Sandra. The
Stewarts learned they could also
retain use of the home for their
lifetime. “This way,” Cli� explains,
“we can spend our summers
enjoying the home for the rest of
our lives. And after our lifetime,
the community foundation will
use the proceeds to make grants
from the Sandra and Cli�
Stewart Fund.”


